
Townsville Unit Report - September Quarter 2006

Quarterly Survey Highlights
There were 160 unconditional sales of new units in the Townsville 

region during the September-06 quarter. 
Gross sales of approximately $69.1 million were generated in the 

September-06 quarter. 
The weighted average sale price for all units sold during the 

September-06 quarter was $431,875.
There were 553 new units available for sale at the end of the 

September-06 quarter, suggesting 10.4 months supply based on 
current demand.

Quantum Group’s ‘Gateway on Palmer’ was the fastest selling 
project during the September-06 quarter with 48 unconditional sales.  

Overview
The Townsville new unit market again experienced substantial growth during the September-06 
quarter, posting 160 sales, the highest quarterly sales recorded since the inception of the 
Townsville Unit Report in September 2004. The market was dominated by sales in ‘Gateway on 
Palmer’, which has reentered the market, with new developers Quantum Group achieving robust 
sales to investors. Subsequently, the geographic zone of Townsville City had the largest market 
share, outpacing Townsville Outer. Five new projects entered the market during the quarter (‘Salt’, 
‘Empyrean’, ‘Yarrawonga Terraces’, ‘Riverview’ & ‘Townsville Waters’), and one project 
successfully sold out (’The Sanctuary’). 

Market Commentary
The level of demand in the September-06 quarter suggests about 10.4 months supply of new unit 
stock across the Townsville market at current stock levels. Due to the continued high rate of sales 
the level of supply remains at record low levels. Vacancy rates remain extremely low across the 
city as demand for all accommodation types continues. 

Gross sales volumes are up 23% with 160 unconditional sales recorded during the September-06  
quarter, versus 130 sales in the June-06 quarter. Correspondingly, the gross sales value is well up 
recording $69.1m versus $45.65 m last quarter. Townsville City dominated sales, accounting for 
58% of all transactions, with 92 sales recorded. Quantum Group’s ‘Gateway on Palmer’ was the 
fastest selling project with 48 sales. Other top performers were Hedley’s ‘Riverview’ with 30 sales, 
Glencorp’s ‘Townsville Waters’ with 29 sales and Fortia’s ‘The Dalgety’ with 28 sales.  

The dominant price point moved upwards from the $200,000 to $299,999 bracket to the $300,000 
to $399,999 price bracket accounting for 44% of all sales. The proportion of sales over $500,000 
increased to 23%, up from 18%, including 3 sales over $1 m. The weighted average sale price for 
all units sold during the quarter was $431,875 up from the $351,154 recorded last quarter. 

Two bedroom units again dominated sales, accounting for 63% of all sales during the September-
06 quarter, substantially down from last quarter’s 83%. One bedroom units gained market share 
with 25% of unit sales. Three bedroom units dropped to 1% from 12% last quarter,  while 9% of 
sales, typically dual key apartments are grouped into the Other segment of the product mix. Units 
categorised as permanent residential accounted for 69% of sales (110 sales), while those 
categorised as either short term or mixed accounted for the balance of 31% (50 sales), well up on 
the 5 sales recorded last quarter.

Projects coming up next quarter include: Number 98, Central, and Itara.
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Penthouse
3 sales ( 2%)

Three Bedroom
1 sale (1%)

Other
14 sales  (9%)

Two Bedroom
102 sales (63%)

One Bedroom
40 sales (25%)

Townsville Outer 
66 sales (41%)

Townsville City 92 
sales (58%)

Magnetic Island
2 sales (1%)

$600,000 to 
$699,999 

8 sales (5%)

$100,000 to $199,999
2 sales (1%)

$1,000,000 to 
$1,299,999
1 sale (1%) $1,300,000 to

$1,599,999
2 sales (1%)

$700,000 to 
$999,999

2 sales (1%)

$500,000 to 
$599,999

24 sales (15%)

$400,000 to 
$499,999

15 sales  (9%)

$200,000 to 
$299,999

36 sales (23%)

$300,000 to 
$399,999

70 sales (44%)
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This information has been carefully compiled and is not intended to be treated as a 
warranty or promise as to the correctness of the information. Interested parties should 
undertake independent enquiries and investigations to satisfy themselves that any 
details herein are true and correct.


